PERSONALITY PROFILE

BUILDER SUMNER HERSEY
STARTS WITH $200.

RISES TO SUCCESS
DESPITE CASE OF POLIO

A man whosée many actvites
are an indication of his great
energy Is Matick Realtor Sumner
D. Hersey, Eastern franchised.,
dealer for Hilco Homes,

During his life, Mr. Hersey's
public and monétary motives have
coincided happily in various ways.
He iz a self-made man, For nearly
half a cenmury this dynamic per-
sonality has been building a legend
of shownmanship, gencrosity and
humilicy.

With 2200 he began his real
‘estate and building career. Sev-
eral crises, mergers, congolida=-
tons and 37 years later, M.
Hersey emerged with the ever
expanding Sumner D, Hersey Co,,
Ine., with an office at 1 North
Main 5t and a branch office at
the corner of Oak and Woroester
Sreets in East Matick He is
also one of the founders and di=
rectors of the First National Bank
of Natick,

Sumnér Hersey 1% a smart, ag-
gressive bullder who sees the
promotion of civic activity by his
housing development owners as in
valuable to the towns.

Hiz successful career has fol-
lowed his thirst for knowledpe as
iz evident by his many years of
study in various fields,

He was born in Boston on Sept.
27, 1903,

It was while he was in the
service that be realized the im-
portance amd necessity of an edu-
cation and he earclled in a course
offered by the armed services,
After two years of service, be

was_given through the efforts-of
hiz couship-Gentral Mark Leslic
Herzey, an o winity to take
the exams for Annapolis, which
be passed. However, he chose the
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uncertainty of a civilian career,

For 15 years be took night cour=
ses and corresponding courses
from Lasell University Extension;
the Delmonte Staley School of Ora=
tory, where he was a classmate
and friend of the late James Mi=
cheal Curley; Jack Lacey's School
of Salesmanship: then courses in
business administration and real
estate at Boston University,

He has made complee use of
trade periodicals and firmly be-
lieves that 2 man must become
thoroughly familiar withall phases
of hiz work,

Mr. Hersey was stricken with
polic on his 30th birthday; for 7
years alwerwards, by sheer tena-
city of purpose, be kept up the
treatment of rest, baths and ex-
ercise to enjoy a 99% recovery

from the paralysis,

He holds membership in vari=
ous organdzadons including the
Matick Chamber of Commeros,
the Boston Real Estate Board,
the Mass, Board of Real Eztate
Appraisers, and the Broler's in=
stitute. From a waller bulging
with membership cards, he re=
moved a small yellow one, “*This
is the ope I'm really proud of**
ke said. “It's a license izsuved by
the City of Boston after a writ=-

ten examination = & requisite of

all builders in that city, before
they can start construction,*

. "I firmly believe that all bui-
lders should have knowledge of all

phases of building which they plan
o amempt,"™ Mr. Hersey said,
"It would eliminate buildings fal-
ling apart as has been known to
happen, In fact, I am a strong
advocate of a State License for
all builders in order to control
their building operations, thereby
giving buyers less trouble and
complaines,*

In July of 196], Mr. Hersey
started a Blee Law dispute which
landed in Superior Court, He filed
a petition for a declaratory judg-
ment against the then Amy. Gen.
McCormack and the police because
of their enforement of the Blue
Laws. Hersey sald in his petition
that he and other Fealtors in the
Matick ares had “kept their of=
fices open for business on Sun-
days for the reason that it is the
only day prospective purchasers:
with their families can and do
examine property which iz offered
for sale through licensed Real-
tors." Closing would cause him
serious loss and damage, he said
Since approximately 20 per cent
of his business results from Sun-
day activitles,

Sumpar Hersey is a logicalman,



