
What’s a residential lot worth and who buys them? - by Brian
White
March 13, 2020 - Appraisal & Consulting

Brian White
White Appraisal

In the Seacoast area of New Hampshire, similar to many other markets in New England, the prices
of single residential lots have dramatically increased over the past several years along with the
prices of single family homes. After examining the asking and sale prices of residential lots located
in the greater Seacoast area of New Hampshire, I have a few takeaways: 

1. Lot values have increased over the past few years at a rate slightly higher than residential home
values; 

2. As lot prices have gone up for the primary lots, so do they for secondary and tertiary lots; 

3. The most likely buyer of a vacant lot today is a builder and not an owner-builder as it was in the
past. 

Based on recent MLS data, the average sale price in 2019 for parcels located in the Rockingham
County area of New Hampshire that contain three acres or less was $211,059. Just four years ago
in 2015, the average sale price for similar lots was $157,982. This translates into an average annual
lot price increase of 8.4%. This can be compared to the average sale price in 2019 for single family
residences located in Rockingham County which was $434,295. Four years ago in 2015, the
average sale price for similar single family residences was $355,718. This translates into an average
annual lot price increase of 5.52%. Comparing these annual increases, it appears that in
Rockingham County, the average lot prices have appreciated at a higher rate than the average
home prices. The Portsmouth area can be considered to represent a primary Seacoast area lot as it
is one of the most desirable communities in the New Hampshire Seacoast area. While individual
vacant lots are limited, there have been a few recent sales of smaller (1/4 AC or less) lots located in
older subdivisions in the range of $225,000 to $250,000 per lot. While Portsmouth tends to set the
upper end of the range for individual lots in the Seacoast area (without any water amenities),
secondary lots, that typically range in size from one to three acres, can be found in the Stratham,



Greenland and Exeter area selling from $125,000 to $200,000. The tertiary greater Seacoast area
towns of Epping, Raymond and Northwood have benefited from the value increases in towns
located to the east. Recent sales of one to three acre lots in these towns range from $40,000 to
$125,000 with the bulk of the activity taking place at the upper end of the range. 

The buyers of individual residential lots are either builders seeking a lot on which to construct a spec
house or a custom-built home or they are individuals, or couples, looking for a residential lot on
which they plan to construct a single family residence. Residential brokers will tell you that the
typical buyer is not who it used to be. Several decades ago, when the members of the “Greatest
Generation” were done winning WWII, many of them came home and sought the American Dream
by buying a residential lot and building their own home. Most of the men of this generation had
some or all of the construction, plumbing and electrical skills that are required for someone to build
their own home. 

Fast forward a couple of decades and you had many of the Baby Boomers looking to build their own
home just as their parents had done. It was common for Dads of that era to pass down basic
construction skills to their children, thus making it possible for them to consider building their own
homes. 

Now we are at the present day where some of the children of the Boomers (the Millennials) are
looking to do the same. Unfortunately, the Boomers were not as successful at passing on trade skills
to their children. So evolution has created a change in who is the most likely buyer of a vacant
residential lot. Therefore, today the most likely buyer is a builder. This change has likely not
impacted the demand for residential lots but it is noteworthy. 

So if you are looking for a house lot in the greater Seacoast area of New Hampshire, plan on the
price being higher than it was just yesterday and be ready to compete for the desired lot with a
builder.
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