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Autodesk Independent Software Vendor (ISV) Partner Service Point USA has been selected by
Autodesk, Inc. for its Platinum Award honor for achieving Best Year-Over-Year Growth in fiscal year
2008.
At its annual channel partner conference in Las Vegas, Nevada, Autodesk, Inc. honored 48
value-added resellers by inducting them into Platinum Club 2008, an elite group recognized for top
sales performance and outstanding customer service in fiscal year 2008.
"The Autodesk Platinum Club comprises a talented group of professionals dedicated to our
customers," said Steve Blum, Autodesk senior vice president of Americas sales. "By helping
customers take advantage of Autodesk's innovative digital design software and encouraging the
adoption of forward-thinking capabilities such as digital modeling and visualization, these resellers
are enabling customers to gain insight into the impact and function of their design ideas before they
are real."

As an ISV, Service Point is able to sell Autodesk solutions for architecture, engineering, and
construction (AEC) including software applications based on the AutoCAD platform and on the Revit
platform for building information modeling (BIM); assist customers with the Autodesk Subscription
program; and provide training and support for Autodesk products and services.
Service Point COO and managing director, Bill Sullivan, said, "We are very pleased to receive
Autodesk's Platinum Award and to be a leader in supplying our customers with Autodesk's
innovative technology products, in addition to providing training and support. Autodesk's solutions
and objectives are a natural fit with those of Service Point and our ability to directly supply them to
our AEC customers provides an additional benefit to working with us." 

Service Point provides services and software for greater efficiency in document, print, and
information management through over 450 on-site services programs with client firms nationwide;
through service centers in the Northeast and Mid-Atlantic regions, Orlando, and Las Vegas, and via
online access.
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