
Choyce Peterson launches new program to empower tenants
in commercial R.E. transactions 
September 23, 2009 - Front Section

Choyce Peterson, Inc., a commercial real estate brokerage and consulting firm, launched a new
program to empower tenants in commercial real estate transactions. The program includes online
research tools, expert guidance with negotiations and seasoned advice on the entire real estate
leasing process.
The initial component of the program involves a free online "tenant toolkit," specially designed to
reduce the complexity of lease negotiations or space acquisition, on the company's new web site
(www.choycepeterson.com). Choyce Peterson then provides its newly educated client with
professional advice based on current market conditions and the company's extensive network of
resources. 
For example, architects can reduce square footage needs by optimizing the workspace
configuration. 
Alan Peterson, Principal of Choyce Peterson, said, "Our free online toolkit is unmatched by other
real estate organizations and can actually help companies at any point of their lease. It empowers
tenants to make fully informed decisions on their own or contribute proactively when renewing or
renegotiating."
Online participants benefit from reports on available space, vacancy rates and average rents. They
can use a do-it-yourself lease report card or request an abstract analysis of 30 key components of
their current lease, and even create an employee map to evaluate commuting considerations at a
variety of locations. 
The newly informed clients can then commence negotiations on their own or are then well
positioned to retain a commercial real estate brokerage firm to winnow down the options and
engage in complex negotiations with a building's owner.  
The Choyce Peterson tenant program includes optional services from numerous outside experts. In
addition to lawyers and architects, these experts could also include structural design firms, HVAC
engineers and technology professionals.
John Hannigan, Principal of Choyce Peterson, summed it up, "Our company is unique in its focus on
tenant representation, and we offer decades of experience to prove it. This translates into
unprecedented leverage for our clients and significant bottom-line results." 
For more information, call 203-356-9600, email info@choycepeterson.com, visit
www.choycepeterson.com or write Choyce Peterson, 2001 West Main Street, Stamford, CT 06902.
Choyce Peterson, Inc., a commercial real estate brokerage and consulting firm, was founded in
1997 and now includes offices in Stamford, CT and Rye Brook, NY. The company has negotiated
millions of square feet of transactions, spanning 42 states and Canada, for national clients such as
Pepsi Bottling Group and Mercedes-Benz Credit Corp. as well as local clients in Fairfield and



Westchester counties. The Choyce Peterson process delivers creative and comprehensive real
estate solutions to help clients derive maximum value from their real estate decisions.
Principals John Hannigan and Alan Peterson offer more than 50 combined years of real estate
experience. Prior to joining Choyce Peterson, Hannigan worked for the former Rostenberg-Doern
Company and specialized in the Fairfield/Westchester County region. He has won numerous real
estate awards during his 20-year career. He holds a degree in marketing from Fairfield University. 
Alan Peterson previously served as a Principal of the former Rostenberg-Doern Company and
Director of Commercial Real Estate for Champion International. He has worked with major
corporations including Pepsi Bottling Group, GTE, Mercedes-Benz Credit Corporation, James River
Corporation and Cendant Corporation. Mr. Peterson holds an undergraduate degree in accounting
and a graduate degree in finance.
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