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Ambony P, Zifeak doss $2 milllon worth of real saome busbseas
every yoar and beliewes he (and others) could do more if the brolsrs
wolld omly coope Fabs,

Wir., Zifcak i3 nhe hesd of the Fevear=-ohd Lilcak Real Eare olfice
In Woonsocke:, Fhode lsland, which employs seven assoclases ansd
hosses e Pyraméd [Evesmnesa Fund, Ine, His frm o sells o grean
dea] of cosnmarcial and dosmbown real gatale, dotd Propirty Fage-
ment, and appraises real estae, WMr, Cifcak qualifies as am expert
peal exmee apprsiser in Rhode laland ssd Massachusetts ccurs,

e graduwied from Pawiocket High School and he Providenoo
Zehool ol Engiseerisng and Fissnoe; e ks cilen courses in real
eatair appraising at Bosion University and Harvard University,
which were spomsored by e Ameriean [Baeisie of Reil Expee
Apprakaers, and studied real estaie exchanging in Zan Hego,

e i3 47 years old, He bas & wife, Celina, and & disgheer, whe i3 &
setonliepther,

His firm has reced ved mine awards for sdwertising from e Bew Tork
Tinsts amd one each [rom the Editors and Peblishers Assoclacion,
the Deermacional Traders Clob and e Mational Insvone of Resl
Estare Brokera.

Mr. Eifcak wrges these who would b successfe] in real esone o

Seratinize all wama and listisgs in the office.

Imspect all other listings and co-oparam: “the 'lone woll" is gone.""

Ueilize the offerisgs of the NEWERGLAMDREAL ESTATE JOURNAL
and any othar Hstng service,

Consider your own latiaga In Haeng services where ateds are,

Expote propérty to the largest audienoes suchas the HEW ERNGLAND
REAL EXTATE JOURMAL,

Form some type of bome trade<in plan,

[t was these bics of advice tar “promped forrarion of Pyramid
lnvegoment Fosd Ine," Mr, Zifeak safd. ""That was back in 1950,
The firm was Toanded in my office and had es (o3 charser members
ey offiee spsocisses,”

The associlames, he sald, poocled SL 500 cach "und mow the {Erm bas
Nt 10 (riends wiso have been added as stockholders, ™

The president sadd char che flrm “requires te majoricy vom of
all o pdmit sny new shareholders.™ He also =aid that Pyramid,
which bisyg real efiabe owirighi. takes wrades and glves firse and
senond rmeortgages and loany, showed a 3.4 per cent prafit for the
figcal year ending last July 3l up 7.4 per cent [rom te previoE pelr,

An advocase of real esamte trading of exclangisg Mr. Zifcak said
trg i3 really nothing “‘mysserious™ abour s sbde of dee besiness,
“Ii has been for many years nod oaly am scospesd method of trans-
ferring real estape, but an easier approach oo problemn properry
otherwise difficult o dispose of, 1 would Bk o ses besser brolosr
experadon and the lormation of 3 Mew England brolerape assockytbon, ™

“Money Is not S0 Imporeast-=it i3 merely another commadiny w
wrade, Ie i3 sdvisable gametimes,' be added, "io use some money
ﬂ.‘:ﬁhr 0 make the most advancageous irade--bur the resuley sre
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*Te placs your client in a beber positon by the exchange and get
him & bener invesment,

o arve hien oS,

and & give him peacs of mind and male him hapes,™

I erading oF exchanging, Mr, ZHeak wirnid, “your selling methods
are different and you must change your chinking, It i3 of kess lmpore=
ance, for example, il you believe ihui the properiy i over=priod,
and even lexy mnportant what the Door planis or where it is Jocawed, ™

“Youw must take more tdme in gering the original listisg by gaining
the confidence of your cliest snd getting the tree facts which motiva e
hia Beimg & ‘dont wanier® and then get the facoy of whar he hopea we
accamplish by disposing of his present property.”™

Mr, Zifcak feels thar e real estats man must “asalyes the ewtire
Smuatton bifore jurmping o conclusions,'” He most have “En aler
mind, ™ ha maid, “clear of dsmils which might precludes your knowing
e exmerly whar By available as the amtwer o your cliene's dilemea, ™

&lao, the Woonsocker man sald, *"you enust buve bad the sad expari-
ence of aglling & “dog” For a client and then reading abour him Buying
gomathing more expensive with ehe casab pou wcovwered for him=—
through amcther agent which mules you Beel worse.™ If the job bad
been dome properly af the ostsel, ““vou could have made both desls
withcut your competitors having amy Enkling of Bis even baing in the

e e, ™

“However,* be said, "1 do s wish o be misedersiood, #lnce
in is more Imporwnt that brokers co-operase in the successiul opera-
ton af trades [n any oommuniry and long-rasge cranasctioss with
fellow brokers in dismst citbes, &8 the case may be. Technically,
tradieg brings bralkers claprr topsther, and confidence |m each cither'a
ability afoer gaining the confidesce of cliens sesules in mope coms=
missions, ™

“Confldence in yoursell and know=how are indiapensable,™ Mr,
Lifeak warmed In wrging brokers who would BHke b 4o erading or
exchanging o

Learn wivy the owntr doRsn't want to beep what he bas,

Whas does he expect o acoomplish by selling

Develop & set of circumemnces [rom the foregoing and from the
ciroEngances form 4 pattern of operacions o fin the cwner's wiskes,
Tale: action after listing i3 signed s put knowledge gikned to work o
acopmplish oljections as s forth by de osmer.

Wr. Zilcak #ajd thai " followed amd peners i3 arcived at, the
agont then has the avenes pe maich circumstanoes wish another ser
of circomsmpoes surrmndisg te progerties and owners will sooom -
plish Jor each osmar what he wahts done for hisn,""



